
Counsel for Lead Plaintiff Ilya Trubnikov and 
Co-Lead Counsel for the Class 

[REDACTED PUBLIC VERSION - MODIFIED BY COURT ORDER, ECF 209]
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six to eight 

weeks
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four to six months (or more)

six to eight weeks
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See

See
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so he could control their inventories
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See
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Id
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delivered

solid results above the midpoint of our guidance in our first consolidated quarter . . . We believe that 

these results demonstrate the very beginning of our compelling opportunity as a combined company, 

driven by unified communications.
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six to eight weeks 

six to eight weeks

four

to six months of product (and for at least one large partner—Jenne Distributors—up to one year of 
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product)
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material impact
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admitted
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See

See also Codification of Staff Accounting Bulletins, Topic 13, Revenue Recognition
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See In re Plantronics, Inc. Sec. 

Litig

Id

Id
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See

See
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always seemed to be high
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See e.g Trouble Ahead For The Shotgun Wedding of Polycom to 
Plantronics

Plantronics: Leverage 
Is High, And A Dividend Cut Is Very Likely
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See
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Id
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See
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Id

Id
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Id

Id

Id

Case 4:19-cv-07481-JST   Document 213   Filed 04/11/24   Page 45 of 104



Case 4:19-cv-07481-JST   Document 213   Filed 04/11/24   Page 46 of 104



six to eight weeks

four to six months
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Plantronics Announces First Quarter Fiscal Year 2019 Financial Results; Net Revenues 

Exceed Guidance Driven by Gaming, 8% Y/Y Enterprise Revenue Growth Driven by UC&C
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We continued to see strong Enterprise growth driven by UC&C in the 
quarter As
UC&C adoption increases across the market  Plantronics and Polycom 
are uniquely positioned to offer a more integrated and seamless 
experience for our customers as they work  share, collaborate  and play 
from any environment

Our strategy of focusing on the fast-growing UC&C market continues to 
build top line momentum for Plantronics
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 increase in net revenues was driven by higher 
revenues across our Consumer and Enterprise product categories

The Company has an established sales history for these 
arrangements and we record the estimated reserves at the inception of the 
contract as a reflection of the reduced transaction price. Customer sales 
returns are estimated based on historical data, relevant current data, and 
the monitoring of inventory build-up in the distribution channel.
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Turning to the quarter just reported, both companies had solid results. 
Plantronics continued to see solid Enterprise growth of 8% compared to 
the year-over-year quarter underpinned by another strong quarter of 
greater than 20% growth in UC&C. On the Consumer side, Gaming had 
a blockbuster quarter fueled by the battle royale style games such as 
Fortnite where collaboration is vital to playing competitively. As we saw 
this demand materialize, we made the decision to meet market demand 
and further strengthen relationships with our retail partners ahead of the 
upcoming holiday season

Polycom's return to growth continued in the June quarter with year-over-
year growth in both voice and video

couple
We’re not seeing a lumpy market where one or two 

deals make or break the quarter  We’re really seeing a consistent all three 
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geographies  all company sizes  a solid demand for UC across the business 
at this point  They’re no particularly lumpy deals

See

See

Case 4:19-cv-07481-JST   Document 213   Filed 04/11/24   Page 61 of 104



See

See

See

Plantronics

Announces Second Quarter Fiscal Year 2019 Financial Results; Polycom acquisition doubles net 

revenues; Voice and Headsets drive comparative y/y growth

“The combined company delivered solid 

results above the midpoint of our guidance in our first consolidated quarter . . . We believe that these 

results demonstrate the very beginning of our compelling opportunity as a combined company, 

driven by unified communications
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Looking to 
our combined comparative results, which are adjusted for the revenue 
impact of purchase accounting, we delivered net revenues of $520 million, 
gross margins of 53.2%, operating margin of 18.5% and earnings per share 
of $1.51, very solid results for our first combined quarter and a 
demonstration that the leverage available in the model that we have, even 
with the majority of our cost synergies yet to be achieved

We did 
overachieve on top line relative to the midpoint of our guidance, so that 
helped a little bit on our EPS forecast

.
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A lot 
of what we saw this quarter 

 what not actually driving a stronger demand for the legacy 
headsets, which has been nice along with the good UC growth

Case 4:19-cv-07481-JST   Document 213   Filed 04/11/24   Page 64 of 104



Reuters

Reuters

See Plantronics, Inc. (PLT) - This Engine is Rolling and Gaining Speed
see also Plantronics, Inc. (PLT) - Huddling for Big Ideas and Profits
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the rapid adoption of recently introduced products
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We met our product delivery schedules, achieved or 

beat our financial commitments, and have demonstrated a real strength in execution

We did go through a channel rationalization to 
make sure that the Polycom and Plantronics coming together have the 
right distribution network but once again, that is behind us at this point 
and we’re ready to rock 'n' roll as we move into the future
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more challenging than we expected in terms of sales and our channel partners
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net revenue of only $461.7 million – amounting to a 10% year over year drop

we believe it is prudent to reduce channel inventory at this time by reducing sales to channel 

partners

disclosed a $65 million reduction in 

channel inventory in the upcoming third quarter “by reducing sales to channel partners
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We built a bit more channel inventory than we 

would like
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See

See

See

See

See

Our financial performance may be impacted if we fail to manage our 
channel inventory
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in the third and fourth quarter

See, e.g Detection of Channel Stuffing
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Plantronics’ senior management had visibility into and closely monitored its 

channel partners’ inventory for Plantronics products
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the

They were carrying too much inventory

admitted
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revealing that quarterly net revenues had fallen to $459.5 

million, almost an 8% decrease year over year on a comparative basis
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Affiliated Ute Citizens of Utah v. United States
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Reed R. Kathrein

Pro Hac Vice
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Counsel for Lead Plaintiff Ilya Trubnikov 
and Co-Lead Counsel for the Class 

/s/ Lauren A. Ormsbee                   
 Pro Hac Vice

Pro Hac 

Counsel for Lead Plaintiff Roofers’ Pension 
Fund and Co-Lead Counsel for the Class
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/s/ Reed R. Kathrein
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